


the level of qualifications obtained.

While Aifa charges a company regis-
tration fee of £190 with membership
fees depending on the number of advis-
ers in the firm. For example, a firm of
four advisers would cost £550 annually,
while a single adviser would cost £280.

Sue Whitbread, communication
director for the Institute of Financial
Planning, believes that paying profes-
sional membership fees, in addition to
becoming qualified, cements compe-
tency. Ms Whitbread said: “Paying on-
going fees means being scrutinised but
still maintaining competency to a high
level. It happens in other professions, so
it should happen in ours.

“If we are going to deliver profession-
al standards across the board, we have
to accept there will be fees involved.”

She added: “There is a role for a
financial body to ensure that compe-
tence is maintained. You can see why
advisers cannot stomach to pay fees
again and again. But it is about ensur-
ing titles are authorised rather than
devalued.

“If this is a matter of using the desig-
nation of titles after their name, there
is also the issue of competence. It is
about driving the ability forward and
this desire is shown by joining a profes-
sional body.

“Some 80 per cent of advisers are
qualified at the basic financial planning
certificate level. Consumers want to
know who is taking their financial

future into their hands. It is a very
responsible task.”

Ms Whitbread pointed out that ideal-
ly it would be up to the individual to
decide how to project themselves in their
profession. She said: “Advisers are com-
mitted to knowledge and skills by testing
themselves in exams. A lot of the younger
advisers will go and take different exams
to up their skills in different areas.

“Ithas been a recurring issue for many
years where advisers taking exams and
taking issue of paying a fee to become
part of a professional body. The rules of
organisation of that will have an impact
on how the individual will adapt to this.
Our main issue is for advisers to take the
opportunity to up skill and take more
and more qualifications.”

Kim Barrett, managing director for
Essex-based KS Barrett & Associates,
agrees and believes it is necessary to
maintain standards whatever the price.

He said: “As with any profession, the

ability of that professionalism is encap-
sulated in these exams. If financial serv-
ices needs to become a profession,
examinations are needed as a bench-
mark. Qualifications do give a self-
appreciation on the subject matter. It is
essential that fees are paid to become a
member of a professional body, as this
maintains professionalism and keeps
the body as a centre point of a bench-
mark. It is a metamorphosis which the
industry has gone through.”

Payments

Mr Barrett - who this year paid £233 to
IFA Promotions, £150 to the PFS and
£280 to Aifa - believes this is a small
price to pay to maintain his profession-
alism status. He said: “This is a drop in
the ocean in keeping up our reputation
as long-standing advisers.

“Consumers are fickle and often ask
what they are paying for. By having
qualifications, as well as being a mem-
ber of a professional body gives them
confidence that there is a benchmark
in our industry””

As the debate over professionalism,
standards and fees reverberates in the
run up to the controversial RDR, it
seems that paying the price for profes-
sionalism is an accepted way of life in
the financial services sector. Experts
have outlined that the failure to do so
may result in bad practice or loss of
competency for the profession. Whatev-
er the costs, most believe that consumer
benefit should be at the heart of striving
for professionalism.
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